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Scenario

 Chemfreight (NZ) is a third party 
dangerous goods warehouse 
organisation operating throughout 
New Zealand.

 Clients of Chemfreight send picking 
slips for dispatch and delivery of 
inventory to their customers.

 These clients range from 
multi-nationals to small operators.

 Major clients use 
system-to- system picking.

Customer of Client 
places and order

Order sent 
electronically to a 

B2B messenger 
and sent 

electronically 
(secure) to 

Chemfreight

Order received 
and acknowledged 

by Chemfreight 
and processed

Order received 
directly into client 
accounting system

Diagram 1 - System to System picking 



  

The small operator

 Small operators do not have the sophistication of large 
enterprises but must be able to participate in B2B to be 
competitive in today’s market. 

 B2B is achieved by using open standards such as ebXML 
and UBL.

 Chemfreight provide all users with a downloadable 
application called ‘Virtual Warehouse’ which allows:

 customers to view their stock held
 in/out movements
 orders received and delivered
 an ordering function to pick stock and send electronically to the 

warehouse.



  

Virtual Warehouse form



  

Virtual Warehouse order



  

Virtual Warehouse sending order

Order 
packaged as 

ebxml



  

The message
ebXML Header Payload - Order Detail



  

Received order at warehouse

Received at 
Chemfreight



  

Virtual Warehouse order confirmed

Processed order



  

Value of application

 Small business can benefit in cost reduction in 
use of B2B.

 Sales personnel can make orders on the road.
 Open standards and extensibility built into 

application.
 Client does not need to be concerned about 

technical complexity, just business.



  

Value of Document Engineering Services

Document Engineering Services have the 
experts and a wealth of expertise to partner 
with you in developing and implementing an 
electronic business document exchange.


